Quantum Energy Partners | Vantage Energy LLC

group of high-profile private equity firms combined to
commit 5470 million to fund Vantage Encrgy LLC, an
Englewood. Colarado, star-up E&P company led by two
well-known, Denver-based industry veterans, The new

company will targer the acquisition and exploitation of
3‘."'.'[:! Nﬂ] ti'l .'E.l'l'll."'l"il.'.ll'l “l'l.l..'“ll'l.\'l:'I\ti[Tr].'l.i TESOUNRCT I?:i_"p['r[i[‘h.

"l.'.l:n{.lgi: is headed b:r Roger Biemans, former prs:_l.idq;ut af
EnCana Oil & Gas (USA) Inc., where he rl1a|1:Lgud EnCana's U.S,
E&P business (primarily tocused on unconventional resource
plavsl; and by Tom Tvree, who formerly served as chief financial
ofticer for Bill Barrerr Corp.. an Endcpﬁndcnr also focused on
uncenventional resources in the Recky Mountain region.
Biemans is chairman and chief execurive of Vantage and Tyree is
the company’s president and CFO,

Their track record is sterling
Biemans led a team thar in 2000 started
whar became EnCana Qil & Gas
(USA} in Denver. The subsidiary has
Hr['ﬁ'l'll 4] 1“_'(.'1.:!]'“.‘ Gne UF'[']'.‘ |ﬂ1g&‘|'[ ],‘TU'
ducers in the US. Twvree had been wich
Bill Barrewr for nearly four vears, and
priar to that, he was at Goldman, Sachs
& Co.for 14 vears, where he was a man-

aging director in the encrgy group.

Alan Smich, managing director for
Houston-based Quantum
Partners, which led the investor
group, refers to Vantage's management as a “marquee team of oil
and gas executives.”
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Carlvle/Riverstone of New York Cirv and Lime Rock Partners, of
Westport, Connecticut. Founders, emplovees, friends and family
contributions provided another 515 million, bringing the ol
equity raise to S485 million.

Alan Smith
Quantum Energy Partners

Energy

For a number of management teams,
including ours, there is a greater interest
in tapping private equity because we are

afforded the luxury of focusing 100%

of our efforts on the business.

— Tom Tvree, chief financial officer,
Vantage Energy LLC

Vanrage, which was formed in Ocrober 2006, announced its
equity commitment in December, about two months after initi-
ating, the [I'EILII'ICi:I!l_" discussions.

*For a number of management teams, including ours, there is
a grearer interest in tapping privace equity because we are afford-
ed the luxun of focusing 100% of our cfforts on the business—

avoiding much of the increased recularory, compliance and
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INVESLOr rl.].i.'.'lut'l‘. I'L'L'illifl:]“-;.'."-t';- t]'l.'l.t ]11;5]{[_' it SO ONCrous To rn i
public company these davs,” Tvree says,

"Also, it is retreshing o have investors who take a long-term,
multi-vear view of the business, rather than living quarter-to-
quartet and investor conference-to-investor conference. Qur ini-
tial financing was equity, in large part because the high risk/high
return orientation of a start-up is appropriately funded with equi-
tv dollars. Also, as a starc-up with no assets, our access to debr cap-
iral ar inception was limited,” Trree savs.

'll-:lj'-[ag:: selecred its equity i'll'(,‘l‘-'idl.'l’h based on three Important
criteria: reladionships and trust in the principals at each frm, their
experience and ability to help add value in the E&P business, and
the terms of the financing.

Tyree credits some advice provided by Quantum for getting
the deal done so quickly. "We got evervane in one room and did-
n't break until we had the documents finalized. Ir worked much
beeter than the typical, endless circulation of email drafts,” he savs.

5470 million from three privace
l‘i

USE OF PROCEEDS Srare E&:P Inpany and make s¢

tions using debt financing as well as equity draws

eral acquisi-

THE PLAYERS Quantum E

ergy Partners managing director Alan

Smith, Carlyle/Riverstone and Lime Rock Partners; Vantage

Energy CEO and chairman Roger Biemans, president and CFO
Tom Tyree

With the stare-up financing in place, Vantage has made several
acquisitions using debre financing as well as equiry draws. Tvree savs
ultimately about half of its properties will probably be in the
Raockies, but it now has propertics in Texas, Utah and Alabama.
Production is approaching 10 million cubic feet equivalent per day.

“We think of ourselves as !wing 1‘Jppnrl:u|1jt}'-f|;}cuwd rather
than geographically focused.” he savs.

Quantum’s Smith says, “Vantage's team clearly had the
ateributes Quantum targets when evaluating management reams:
successful entreprencurs with a demonserable track record, who
have a clear vision and a competirive advantage within a specific
industry niche—that niche for Vantage being unconventional
resource plays.”

Given the size of the initial fu:'u.‘[it'lg M'I'I.tgiﬂ h:.' ‘l.'anr;l‘s_"c. all par-
ties agreed a group of institutional investors rather than a single
firm made the most sense. Smith savs. Vantage wanted a weam of
investors for governance, smmding board access, and deal flow, he
explains. Vantage's board of managers includes representation
from cach of the three privatc equiry firms.

The Vantage rransaction moved quickly, Smith savs, hecause
Vanrage “knew whar it was |uu|c.i:|1::‘j-m and knew what it took o
gret the deal closed.” ®




